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Supreme Software Offers Wolters Kluwer Financial Services’ Retail Sales
Installment Contracts to Auto, RV and Marine Dealerships

MINNEAPOLIS - May 11, 2009 - Wolters Kluwer Financial Services announced today that its
electronic retail sales installment contracts and documents will be integrated with Supreme
Software’s finance and insurance (F&l) system (The Dealership Tracker) for auto, RV and
marine dealerships.

Wolters Kluwer Financial Services’ contracts, which are used to originate financing of new or
used automobiles, RVs and boats, are maintained by the company’s legal and compliance
experts who monitor legislative and regulatory changes affecting the indirect finance industry
in all 51 U.S. jurisdictions. Under the new agreement, Supreme Software can provide its 1,200
dealer customers with access to these contracts.

“Our goal is to help dealers calculate finance transactions and access all of the documents they
need to serve their customers and close more sales,” said Terry Adelman, CEO, at Supreme
Software. “Wolters Kluwer Financial Services provides a critical component by helping ensure
the financial terms for each sale are documented accurately. This will also be a huge deal to
all the RV and marine dealers that were with Curomax. Our agreement with Wolters Kluwer
will now enable those dealers to use our system to print plain paper contracts like they did
with Curomax plus have many additional options including direct integration with the new
Curomax called DealerTrack.”

“Supreme Software offers yet another venue where dealers from various lines of business can
access Wolters Kluwer Financial Services’ compliant content,” said Kevin Kopp, senior director
and general manager of Indirect Lending for Wolters Kluwer Financial Services. “Our contracts
help ease the burden of compliance at the dealership level, which allows dealers to focus on
their sales business.”

Available in preprinted and electronic format, the retail sales installment contracts are
protected by Wolters Kluwer Financial Services’ compliance warranty. For more information
about the company’s Indirect Lending solutions, visit
www.wolterskluwerfs.com/IndirectLending.

About The Dealership Tracker F&l System

The Dealership Tracker F&l system provides a complete and powerful Windows®-based F&l and
Menu Selling system that tracks customers, inventory and sales along with printing all necessary
paperwork to complete a deal. It allows dealers to quickly and easily provide customers a
comparison of up to four deal options. Once a deal is identified as positive for both the dealer
and customer, the dealership can then print any form or report that is needed by their
respective F&l office. Supreme Software has a library of over 10,000 different contracts and
forms available for use within the system. Countless dealerships have already benefited from
deploying The Dealership Tracker F&l and menu selling system. In doing so they’ve increased



back-end profits by providing fast and friendly customer service. See more information at
www.supremesoftware.com/marinespecial.htm or www.supremesoftware.com/rvspecial.htm.

About Wolters Kluwer Financial Services

Wolters Kluwer Financial Services provides best-in-class compliance, content, and technology
solutions and services that help financial organizations manage risk and improve efficiency and
effectiveness across their enterprise. The organization’s prominent brands include Bankers
Systems, VMP® Mortgage Solutions, PCi, AppOne®, GainsKeeper®, Capital Changes, NILS,
AuthenticWeb™ and Uniform Forms™. Wolters Kluwer Financial Services is part of Wolters
Kluwer, a leading global information services and publishing company with annual revenues of
(2008) €3.4 billion ($4.9 billion) and approximately 20,000 employees worldwide. Please visit
our Web site for more information.

About Supreme Software & Consulting, Inc.

Supreme Software & Consulting, Inc. is a leading provider of automotive, RV, marine

and motorcycle F&l and Menu Selling software headquartered in Rapid City, SD since 1986.
With additional sales/support offices in Minnesota, California, Kansas, Missouri, Idaho and
South Dakota, they provide top-notch support and software to hundreds of dealerships using
their F&I and Menu Selling system named The Dealership Tracker. For more information on
Supreme Software & Consulting, Inc., visit the company’s website at
www.supremesoftware.com or call the marketing department at (877) 404-1102.
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